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Noatum is a true global player with local footprint
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Transformation into an integrated global logistics platform

Acquisitions & 

Integration

Marmedsa
founded in
Barcelona

Incremental growth underpinned by organic initiatives and selected acquisitions

3 Distinct 

Stages of 

Growth

Transformation into a global player with 

true breadth and scale through the integration of

Noatum Terminals and MIQ

2010 2011 2012 2014 2015 2016 2017 2018 2019 2020-221963

6 

Countries

37 

Ports

9 

Countries

51

Ports

26 

Countries

132

Ports

Stake: 35% Bulk
Cargo terminal 

(Bilbao)

Stake: 100% 
Agrobulk cargo 

terminal 
(Tarragona)

Stake: 51% 
Leading Shipping 
Agency in Algeria

Stake: 80%1

Leading maritime 
imports from Asia to 

Turkey

Stake: 50% 
Vehicles and 

General Cargo

Stake: 66%2

Maritime, technical 
and logistic service 

provider

Creation of 
Autoterminal

Khalifa

Stake: 100% 
International 

Logistics Platform 
(19 countries)

Stake: 51% to

100% multipurpose

terminals

Stake: 40% Avilés, 
Gijón & Huelva 

Terminals

Stake: 100% 
Indonesian logistics 

platform

>>>>> Proven track record of profitable organic and inorganic growth <<<<<

Operational value creation focused on 

consolidation of growth, improvement of 

profitability and delivery of synergies
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Potential costs savings from the integration of corporate functions and services

noatum logistics noatum maritime noatum terminals

Potential cost synergies:

• Lower air freight rates obtained 

from larger scale joint purchasing

• Cost optimization of support 

functions, including technology 

systems

• Noatum digital transformation

Potential revenue synergies:

• Potential to scale Noatum’s 

Maritime agency services through 

AD Ports Group’ operations 

Potential cost synergies:

• Lower agency costs following the 

integration of Noatum’s Maritime 

services within AD Ports Group

Potential revenue synergies:

• Leverage AD Ports Group 

commercial relationships to attract 

new shipping lines

Potential cost synergies:

• Best practices

• Technology/Digital systems
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